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Prospecting for minerals is expensive and time-consuming

$100. S vears 99..

Typical cost per greenfield Typical exploration time to Of drill sites abandoned, large
exploration project discovery carbon footprint
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Traditional exploration techniques are capital & labor intensive

Requires:

e Thumper trucks
Control trucks
Explosives
Roads
Dozens of specialists
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Muon tomography is faster, greener and more cost-effective

SlOM <1YEAR 90%

Minimum client cost savings Time to discover mineral Reduction in failed drilling
greenfield exploration project deposit attempts
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ORE's drone-capable muon tomography will
transform mineral exploration
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2. Transmit muon data to ORE- - - « « « .-
server via satellite uplink

N — — 3. Generate 3d density maps

O with Al

1. Deploy, detect muons

Mountain, Hills, Open Pit Walls
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Surging investment in clean ener
tight supply of critical minerals ¢
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Sources: World Economic Forum (2025), Global Critical I}?t\_;qerals Outlook 2024 (IEA)
“Critical minerals” means minerals essential for energy tfans\\ion and advanced technologies, such as lithium, cobalt, copper and nickel
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This demand-supply crunch creates a S70bn market opportunity

Total terrestrial and off-world exploration spend (by
2030. Also includes potential defense and
infrastructure applications)

Terrestrial mineral exploration geophysics
market (excluding drilling)

Initial ~7 year revenue target focusing primarily on
brownfield sites, with initial greenfield entry to
support further scaling

Sources: World Exploration Trends 2024 (S& P Global Market Intelligence)

* Assumes no revenue in 2025 besides early pilots, initial revenue in 2026 from start of commercialization, and scaling from 2027 - 2032 -



We will deploy first in brownfield sites to accelerate GTM and data collection.
With an above ground solution, we will unlock the massive greenfield
market. Our moonshot is space
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Underground Above Ground Off-World
Hodoscopes Drone Space Probe
- : _ . : Moonshot
Initial foothold in Main market in greenfield : A=
in space =

brownfield



For our initial brownfield deployment, we are scoping several candidate sites
with a number of mining companies

Option 1: Agua de la Falda Option 2: Prominent Hill Option 3: First Quantum
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We have also identified several greenfield sites for deployment after
expanding beyond the initial brownfield market

Option 1: Laos Sokdee Project Option 2: Simandou Option 3: PnG Manus Island

AMMAWITE — — A
e A ATIE

Manus

ANNAMITE & RIO TINTO

Join Forces to Explore Promising 0 EL2795 Island
Sokdee Project in Lao P.D.R.




ORE’s combination of autonomous scanning and Al-enhanced insights enables
a unique scalable and cost-effective solution

Cost per survey
low

Scalable
(Portable, no infra)

Not Scalable
(Portable, no infra)

Cost per
survey high =



Traction

Biz Dev: We have established partnerships and are engaging with prospects

JA PS L

1 >5

Strategic Prospective
Partnerships (o Customers

(Proposal phase)

x\|"’

>20

Member
Consortium

(Government, private, and
academic)
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Investment Ask

We are seeking pre-seed investment

S500k

6 month milestones:

e Market Validation: sign 3 LOIs with projected
ACV of USS10M

® Product: release both SW and HW

® 1st customer
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